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Energy Frontiers Partners, LP

A small oil and gas partnership with a 
large inventory of prospect in a sellers’
market.

Goal – is to establish the production of 
BTUs.
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Principles of Operation

Democratic Control of Organization
Organization Support of Members
Return of “Distribution Benefits” to 
Partners and Associates
Charitable Giving as a Cornerstone
Be Creative
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Rules of Conduct

The Golden Rule
Hear, Speak, & See No Evil
Avoid Arrogance
Bilateral Decision Making ( for all 
major issues)
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Strategies
“Attack by Stratagem”

Always Plan with Others
Weigh the Pros and Cons
Know the Terrain
Use the Best Possible Intelligence
Seek Scalability in the Strategy
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Tactics
Know the Competition / JV Partners
Build on Strengths – Self Learning
Command the Data
Are Persistent and Focused
Leverage Our Knowledge Base

Fractal Scaling
Hydraulic Fracture Modeling
Plays and Prospects
Proprietary Software – HNAV (for horizontal well 
navigation, Fractal Statistics, Neural Networking 
Software
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Partners and Key Associates

Dee Jenkins, President
Don Condie, VP of Engineering
Doug Condie, VP of Accounting and Finance
Joel Garza, VP Information Technology and 
Land
Other Key Personnel and Associates

Paul Sandwell, Programming and Geophysics
Victoria Ruiz, Geotechnical and Marketing
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Exploring Energy Frontiers…
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